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IARFC: Do you sell LTD?

Chris Bryant, MBA, RFC®: Historically, I have not sold Long Term Disability
Insurance.  However, I have and do sell insurance advice, and for a fee, render a
professional opinion regarding insurance.  The difference is whom I represent, my client,
instead of an insurance company.

IARFC: How do you sell products if you are not covered for the unexpected either?

Chris Bryant, MBA, RFC®: At least once each year I prepare a personal financial plan
for my business and family.  Inevitably, there are gaps between my current circumstances
and future goals.  By adjusting my plans, I adapt and align the strategies with my
preferred future.  For example, recently I was reviewing my Insurance Planning and Risk
Management and discovered a gap between my estimated U.S. Social Security Disability
Benefits and my emergency savings account.  I determined a LTD policy was prudent.
Fortunately, Advisor Group Benefits provided an IARFC Group LTD Plan (underwritten
by Standard Insurance Company) that afforded me two-years of income in the event of
disability from my financial consulting practice.  The premium is fair and reasonable and
my peace of mind is priceless. While I do not intend to sell LTD as an agent of an
insurance company, as a fiduciary, it is a mandate to advise and assist clients based on
their unique objectives and circumstances.  As a financial consultant, I continue to
provide advisory services in their best interest.

Chris Bryant, MBA, RFC® is a credentialed, passionate and visionary business
professional based in the Pacific Northwest.  Chris integrates leadership, problem
solving, critical thinking, analysis, and communication skills with specialized knowledge
of financial statements, investment strategies, how to generate earnings and manage risk.
Chris authored two books: Personal Financial Planning (2013), Women’s Wealth (2014),
and speaks to a wide range of audiences, encouraging people to achieve their goals.  For
more information or customized advisory services connect with Chris.
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